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Robin Henshall Robin Henshall has over 22 years international private equity and investment

Head of Private Equity banking experience. Previous roles included Partner at City Capital

and Corporate Advisory Corporation, a London-based international investment banking and hedge
fund boutique, Managing Director at Bank of America, Head of SG Barr
Devlin in Europe, the power & utilities investment banking arm of Societe
Generale, Head of the European investment banking group covering the
power & utilities, energy and transport sectors at Donaldson, Lufkin &

Marcus Scott Marcus Scott has over 14 years international private equity and investment
Managing Director banking experience. Prior to ElIB, he was a Partner at City Capital
Private Equity Corporation, Vice President in Equity Capital Markets at Credit Suisse and

and Corporate Advisory Donaldson, Lufkin & Jenrette and an Associate at Salomon Brothers
International. Marcus Scott has worked across a wide range of sectors and
geographies but has had a specific focus on Emerging Markets including

Team

The Private Equity and Corporate Advisory team includes executives and support staff and operates
from London. The team works in close co-operation with EIIB’s executive team based in Bahrain.




The Middle East connection EIIB

International investments

EIIB

Private Equity and Corporate Advisory

Middle East capital and relationships




Deal characteristics EIIB

e Typical deal size of $10m to $75m equity per deal
» Partners and key investors typically invest alongside EIIB
e  Structure means that larger deals might be undertaken

» Key features for the current economic environment
e  Strong management team and business proposition
» Funded/able to survive the downturn
* Positioned to emerge strongly from the downturn as it ends

* Target mid-market companies
» Established revenues required for general corporates
» Late stage resource development required for natural resources companies
» Profitable or clear path to profitability/cash generation
* Smaller companies considered on a case-by-case basis

* No geographic restrictions

» Flexible approach to investments
*  Buy-outs
* Take privates
*  Majority positions
e Minority positions
*  Private investments in public companies —"quoted private equity”
» Joint venture vehicles
* Middle East companies in JV with western companies

* Primary investment/expansion capital strongly prefe rred
* No cash withdrawal by ongoing management
» Preference for one of two return profiles

» Lowrrisk, protected yield return
* High IRR/high cash multiple return




Themes EIIB

* Themes which resonate with the Middle East
» Demographics - young and rapidly growing population
» Sports, Education, Restaurants, Health care
* Economy — based on extractive industry
e Oil & Gas, Mining
e Economy - continuing expansion

» Infrastructure related services, Transport and logistics, Applied
technology, Electricity, Housing, Offices

* Environment - hot and dry
* Water, Waste management, Solar power

* Culture — Islamic ethos
* Retail, Brands, Food and drink, Personal well being

* Themes which relate to current global market condit lons

* Recessionary environment
» Companies relatively unaffected by or even prosper in a downturn
» Companies that emerge early from a downturn

» Financial engineering to be avoided

» Sharia’a compliance issues
* Business imperative issues




Sectors

ElIB is sector agnostic, subject to Sharia’a complia
Certain sectors are of particular interest

Energy
* Oil & gas, renewables, utilities

Natural resources

» Water, agriculture, forestry, mining
Healthcare

« Pharmaceuticals, clinical care
Transport and logistics
Consumer

* Food and drink, retail, luxury goods
Support services
Applied technology

* Applications, services
Others considered on a case-by-case basis

» Exclude non-Sharia’a compliant

Alcohol, tobacco, pork products, most conventional financial
services, much defence/weapons sector and much of the

entertainment sector

EIIB
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Quoted private equity EIIB

November 2008

Acquisition
of

26% stake

n

{} DIAMONDCORP PLC

 DiamondCorp is listed in London (AiM) and Johannesbu rg (JSE)
« ElIBinvested £1.8minto DiamondCorp by way of a placing of
new shares at 45p on 8 November 2008
* 9.7% of the enlarged share capital
* 10% discount to the 30 day volume weighted average price
* 50% discount to the February 2007 IPO price
 ElIBinvested £3.1m in purchasing DiamondCorp shares at 45p
in the secondary market on 12 November 2008
e 16.4% of the issued share capital

. ElIB has been offered two out of six Board seats

“This investment demonstrates EIIB’s confidence in the underlying fundamentals of the diamond market,
including the long-term supply shortage which should lead to a strengthening in diamond prices.

Any company is only as strong as its strongest shareholder, and DiamondCorp’s plan to grow as a mid-tier
diamond producer in the years ahead has the potential to benefit from EIIB’s access to capital and backing
by very large Middle Eastern investors,”

Paul Loudon, Chief Executive, DiamondCorp Plc




Private equity EIIB

March 2009

Acquisition
of

91% stake

» The company identifies and extracts oil & gas
* Uses new technology and techniques
* Addresses previously produced oil fields
» Targets overlooked geologic formations

* ElIB invested $13m out of a total commitment of $20 m
 ElIB invested alongside well known GCC shareholders
5 wells have been drilled so far with excellentres  ults
e Initial flow rates indicate a major discovery
e Dirilling programme accelerating due to a sharp fall in drilling costs
e« Commercial sensitivities mean that details cannot b e disclosed

* EIIB can provide full disclosure to potential investors
* Requires signing of ElIB’s standard Non Disclosure Agreement




Middle East network

Saudi Arabia

Major shareholders
owning 15% in total

ELIB

Kuwait
Major shareholders
owning 3% in total

Bahrain

Major shareholders
owning 34% in total

Qatar
Major shareholders
owning 3% in total

UAE

Major shareholders
owning 5% in total




Middle East network

Jordan
10 investors

Saudi Arabia
150 investors

Kuwait
40 investors

i**t
*
*
*
*

ELIB

Pakistan
10 investors

Bahrain
5 Professionals
160 investors

Qatar
60 investors

UAE
150 investors

Oman
15 investors




Press coverage EIIB

HE BETTER TUNING INTO IPTV - RISK OF REWARDS

Drlvate equity professional

OIL RICH,

The launch of the European
Islamic Investment Bank
heralds a new wave of
arrivals from the East.

WWW.REALDEALS.EU.COM

Q&A: THE RIVERSIDE COMPANY CONTINUES PUSH FOR GLOBAL DOMINATION
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that are going to bring something back to the regio n

/e can bring in the capital but we can also

take managers out to the Middle East

e next round of buyout activity

in 12 to 24 months

will see Gulf investors becoming very important

haria-compliant financing has been

n

0
less affected by the market troubles

that have hit conventional

ebt providers over the past yeal

The text of this article is on the EIIB website www .eiib.co.uk



Legal Disclaimer

These Presentation Materials are incomplete without refer ence to, and should be viewed solely in

conjunction with the oral briefing which accompanies them. These materials do not constitute an offer to
sell or a solicitation of an offer to subscribe for or purchas e any interest in any company and may not be
relied upon by you. This document is not intended to, nor will it, form the basis of any agreement in
respect of any contract. Each recipient of these Presentati on Materials will be required to acknowledge in

any subsequent agreement that it has not relied on, or been in duced to enter into, such agreement by any
representation or warranty, save as expressly set out in suc h agreement.

The description contained herein and any other materials pr ovided to you are intended only for
information purposes. The information is not intended to pr ovide, and should not be relied upon for,
accounting, legal or tax advice or investment recommendati ons. The descriptions contained herein are a
summary of certain proposed terms and are not intended to be ¢ omplete. Furthermore, the issue of these
Presentation Materials shall not be taken as any form of comm itment on the part of any of the parties
mentioned herein to proceed with any of the matters describe d herein.

These materials are confidential and intended solely for th e information of the person to whom they have
been delivered. Recipients may not reproduce these materia Is for or transmit them to third parties. These

materials are not intended for distribution to or use by any p erson or entity in any jurisdiction or country
where such distribution or use would be contrary to local law or regulation. No representation or
warranty, expressed or implied, is made as to the accuracy or completeness of the information contained
herein.

The information is these Presentation Materials may change at any time.

European Islamic Investment Bank is authorised and regulated by the Financial Services Authority



